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B yMoBax >KOpCTKOi KOHKYpEHIIIi SIK Ha BHYTPIIIHBOMY, TaK 1 Ha 30BHIIIHBOMY
pUHKax TPIOPUTETHUM  3aBJaHHAM OyAb-sKOi KOMMaHIi € 3a0e3nedyeHHs
KOHKYPEHTOCIIPOMOKHOCTI. 3aJJ0OBOJIEHICTh CIOKMBayiB MPOAYKTaMHU, MOCIyTraMH,
cepBicaMU KOMIIaHIi crpus€e 301IbIIEHHIO Ta YTPUMAHHIO YAaCTKU PUHKY, MIATPUMIL
JIOSUTBHOCTI cepejl KITEHTIB, 3ay4YCHHIO TOTEHIIMHUX COKUBaviB. TyT Ha3BUYANHO
BOXJIUMBUM € KIIEHTOOPIEHTOBAHWM  MiAXiA, MO JO3BOJSE  MAaKCUMAJIbHO
3aJOBOJIHUTH KOHKPETHI 3alHUTH HE JUIIEe BY3bKOTO IJILOBOTO CErMEHTY, a M
OKpeMoro cmoxuBaya. Jlns Toro, mo0 y HAWKOPOTIIl TEpPMIHH 3PO3YyMITH Ta
peanizyBaTd TOTpeOM IUIHOBOT ayAWTOpii, CTBOPUTH B TPOAYKTaX Ta TMOCIyrax
JI0JIATKOBY KJIIEHTCHKY LIHHICTH (superior customer value), 3a0e3neuyBaTH MOJTITHKY
IPOXO/KeHHST 3a mokymieM (customer-led), moTpiOHE BUKOPUCTAaHHS HOBUX
TEXHOJIOT1# Ta IHCTPYMEHTIB BUBUEHHS criokuBayva [1].

JIoCHiIPKeHHST CIIOXKMBAa4YiB HUHI TICHO TOB'SI3aHI 3 BUKOPHCTAHHSM BEJIUKHUX
MacuBiB naHux. Bemuki gani (Big Data) - mocuths momwupene moHstts B IT Ta
iHTepHEeT-MapKkeTHHTY. [lo CyTi, BU3HAUEHHS TEPMIHY JIGKUTh Ha TTOBEPXHIi: “BEJIMKI
naHi" 03HAYaOTh HASABHICTH BEIMYE3HOTO0 MacuBY iHGopMaIlli mpo meBHUM 00'eKT,
aHai3 SKOi JO3BOJISIE 3A1MCHUTH MOJIEITIOBAHHS Ta MPOTHO3yBaHHS HOT0 MOBEIHKHU.
SAxio ropoputH po MeToau 0opooku Big Data, To uepes Benuki oOcsIru cTaHAapTHI
METOJI OOPOOKHU TYT HE 3aCTOCOBYIOTHCSI.

[ToTenmian Ta peanpHl mepeBard BuKopucTaHHs Big Data moOGpe BuIHO Yy
MapkeTuHry. PosrnsHemo cdepu 3actocyBanHs Big Data mnpum  peamizarii
MapKETHHTOBOI KOHIIEIIIIT Ta 3aX0/11B OpraHi3aiii.

1. TlporHosyBaHHs peakilii CHoXMBaya Ha TI€BHI MapKETHHTOBI 3aXOJIH,
MOB's13aH1 3 MMPOCYBAaHHSAM IIPOJYKTY, 1 HABITh CTBOPEHHS Ta BUKOPHUCTAHHS TOYHIIINX
METPHK OIIHKU iM TOBapiB Ta MOCIYT.

2. CTBOpEHHS MOKJIAJHOTO TOYHOTO MOPTPETa CIOKUBAaYa 3 BEJIMKOTO HAOOPy
aHaATI30BaHUX XapaKTEPUCTHK.

3. MoxnuBicTh onTUMI3aIlil Ta MOOYJ0BH €(PEKTUBHOI CTpATerii MOIIMPEHHS
MPOIYKTY, sika 0a3yeThCsl HAa MEPCOHATI30BAHUX IMPOTMO3UILAX 32 PaXyHOK 00pOOKH
BEJINYE3HOI KUILKOCTI 3aIIMTIB, [0 HAAXOAATE Bl KIII€HTA.

Takum 9wHOM, CTa€ 3pO3yMijio, IO BEJIWKI JaHI JJIsI MApKETOJOTIB MaloTh
YHCJICHHI TIEPEeBarv 1 JAarOTh MOXJIMBICTb OTPUMAaHHS, OOpOOKM Ta BHKOPHUCTAHHS
iH(MOopMarIii mpo crmokuBava, Moro Jii, peakiii 3 HabaraTo O1TBIIIOT KITBKOCTI JKEPEII,
HIXK Oy/Ib-KOJIM paHiIIe.

BukoprcTaHHS BENUMKHX JaHUX Ma€ 3HAYCHHS I KOXHOTO AaCIEKTY
MapKeTUHTy. SKkimo roBoputu mpo cucremy 4P MapkeTuHry, TO KOXKHUK 13
CKJIaJHUKIB (IlIHA, TOBap, MiCIle, NPOCYBaHHS) MOXE OYTH ONTHMMI30BaHHUI 3a
nonomoroto 00pooku Big Data.



3 TOYKHU 30pYy TEXHOJIOTIH, 1110 BUKOPUCTOBYIOTHCS B JaH1i raiy3i, HEOOXI1JHO
nepepaxyBaTH HacTyIHI nepeBaru Big Data:

— TPaKTUYHO HEOOMEKEeH1 00csaTrH 1HpopMallii, 10 30epiraerbes;

— BIJCYTHICTh HEOOX1THOCTI KyIyBaTH «(pi3uuHe» 00naHAHHS;

— IBHWJAKICTH Ta JCIICBH3HA HAJAIITYBaHHS Ta MacImTaOyBaHHS XMapHHUX
CXOBHIIT JaHUX;

— MOXJIMBICTh BHUKOHAaHHS CKJIQJHUX aHAITHYHUX 3alUTIB 3a pPaxyHOK
IIBUJIKOT MapalielbHOi MacoBoi 00poOKu 1H(opMariii.

Hanpuxknan, kommnanis Procter & Gamble 3a 1omomMororwn Takux TEXHOJOTIM
MIPOEKTYE HOBI MPOJYKTH Ta CTBOPIOE II00AIbHI MapKETUHIOBI KaMIIaHii, BIAKpUBAE
cnemianizoBani odicu Business Spheres, ne MoxHa mnepernsgaTd iHdopmanio B
pearlbHOMY Yaci, TAKUM YHHOM 3a0€3Meqy0Yl MOXKJIHBICTh MHUTTEBOT TIEPEBIPKH.

HactynmHuM akTyaapbHUM MUTAHHSM Y PO3BUTKY Ta 3aCTOCYBaHHI iIHCTPYMCHTIB
JOCJIDKCHHST CIIOKMBAYiB € TIPaKTHUKAa BUKOPUCTAHHS METOIB, CYMDKHHUX MIX
Mapketudrom Ta IKT:

— IITYYHHH 1HTEJICKT;

— KOMII'IOTE€pHA IMiTallis.

— HEWpPOMapKETHHT.

Excneptu mepen6adaroTh, Mo CydacHI iHCTPYMEHTH BHMBUYCHHS CIIOKHBYOTO
CEerMEHTY BIAIrpaBaTUMYTh BCE OUIBII LEHTPAIbHY POJb Y MAPKETUHTY. UM Olible
KOMITaHIi 30UparoTh BEJIMKI HA0OpHW MaHUX, TUM OUIBIIE 3pOCTATHME JEpKaBHE
peryJItoBaHHsI, 0COOJIUBO B 00JIACTAX, IO MOTPEOYIOTh KOH(DIICHIIIMHOCTI Ta OE3MeKn
NEPCOHATIBHUX JIaHUX.

[TincymoByrouM BHIlI€3a3HaYEHE, MOKHA BIJ3HAYUTH, 110 CyYacH1 IHCTPYMEHTH
IHTEpPHET-MAPKETHHTY JI03BOJISIFOTh MaKCHUMaJIbHO TOYHO 3a0e3neunTu
NePCOHANM30BaHUM TIAX1 10 MoTped KokHOoro kiieHta. Ciif 3BEpHYTH OCOOJIUBY
yBary, IO TYT HEOOXigHE KOMIUIEKCHE BHMKOPHCTaHHS TaKUX TEXHOJOTIM Ta
IHCTPYMEHTIB, OCKUJIBKH caMme II€ JIaCTh 3MOTYy ONTHMI3yBaTH MapKETHHIOBI 3aX0u
II0JI0 TIPOCYBAHHS Ta IMOMYJISIpU3allii TOBapiB Ta IMOCIYT, a TaKOX iX PO3pOOKH Ta
MOJIepHi3arlii.
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